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Forward looking statements

Å It should be noted that certain statements herein which are not historical facts, including, 
without limitation, those regarding expectations for general economic development and 
the market situation, expectations for customer industry profitability and investment 
willingness, expectations for company growth, development and profitability and the 
realization of synergy benefits and cost savings, and statements preceded by òexpectsò, 
òestimatesò, òforecastsò or similar expressions, are forward-looking statements. These 
statements are based on current decisions and plans and currently known factors. They 
involve risks and uncertainties which may cause the actual results to materially differ from 
the results currently expected by the company.

ÅSuch factors include, but are not limited to:

(1) general economic conditions, including fluctuations in exchange rates and interest 
levels which influence the operating environment and profitability of customers and 
thereby the orders received by the company and their margins

(2) the competitive situation, especially significant technological solutions
developed by competitors

(3) the companyôs own operating conditions, such as the success of production, product 
development and project management and their continuous development and 
improvement

(4) the success of pending and future acquisitions and restructuring.
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Mining and Construction Technology

ÅLeading global provider of solutions, equipment and services to the mining and 

construction industries

ÅSolutions that embrace an extensive services offering and the latest technology

ÅNet sales EUR 2,075 million in 2009 

Market position

# 1 
in grinding mills

# 1 
in mining crushers

# 1-2
in construction crushing and 

screening

Products and services

ÅKnow-how and maintenance services

ÅComplete systems, wear and spare parts 

and service solutions

ÅProcess technology and process 

optimization services

ÅMinerals processing equipment, crushing 

and materials handling equipment, process 

equipment

ÅStationary and mobile crushers, screens 

and conveyors

Worldwide presence
A local presence in approximately 100 

countries 

About 30 manufacturing plants

More than 140 sales and 

service offices

A comprehensive dealer network

Customers
Mines and mineral-processing plants

Quarries

Contract crushing operations

Consultant and engineering companies
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Mining - We know the whole chain
Know-how in products and services

Crushing and screening

Crushing

Screening

Feeding

Conveying

Mineralsprocessing

Grinding

Separation

Pumping

Pyroprocessing

Processing

Material handling

Services

Wear and spare parts

Preventive maintenance

Maintenance and upgrades

Complete maintenance contract

Capital Markets Day June 8, 2010/ 

Kähkönen
6



© Metso

Construction - Solutions that cover the entire 
aggregate process

7

Crushing and screening 

Crushing

Feeding 

Screening 

Washing

Conveying and materials handling

Services

Wear and spare parts

Maintenance

Know-how in products and services
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Offering to mining and construction customers

Crushing and screening

equipment and systems

Minerals processing

equipment and systems

Services

Mining

Net sales 

66% of total

Construction

Net sales 

34% of total

Net sales 

~ 15% of total

Net sales 

~ 35% of total

Net sales 

~ 50% of total
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Services business
Comprehensive maintenance and 

service solutions

Equipment and systems business
Leading equipment and

systems solutions

Mining Construction

Services close to customers ïLocal assistance with global support

Wide expertise based on in-depth knowledge of customersô processes

Technically and environmentally sound solutions

Wear & Spare parts and Engineered-to 

Order (ETO), Life Cycle Services,   

Process Technology & Innovation, 

Materials Technology 

A wide range crushing, screening and 

grinding and minerals processing products, 

Technical and process support

Metso Mining and Construction Technology

Mining and Construction Technology 
New operating model since mid-2009
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Mining and Construction Technology 
Business model

Customer

base

Mining

Geographically defined, 

several major and dozens of 

big players; long-term focus

Construction
Fragmented segment, few large 

and thousands of small players; 

short-term focus

Sales &

service

Metso direct sales and 

service network

Manu-

facturing

90%

Dealers in commodity 

products and certain 

markets

10%

Metso direct sales and 

service network
70%

Authorized dealers in 

contractor segment
30%

Metso production of

belts, pumps and

core components

30%

Outsourcing of 

Metso-engineered 

equipment and 

component manufacturing

70%

Metso production of 

equipment, parts

and components

70%

Subcontracting components,

castings and assembly, 

outsourcing some Metso-

engineered components

30%

Fits customersô 

needs

Balanced

Flexible

Scalable
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29%

16%

20%

21%

14%

Europe

North-America

South and Central America

Asia Pacific

Africa and Middle East

By customer industry By regionBy business type

Division of net sales

EUR 2,075 million in 2009 - Well balanced business

53%

47%

Products and projects

Services 

66%

34%

Mining Costruction

Capital Markets Day June 8, 2010/ 

Kähkönen
11



© Metso

Net sales and EBITA-% development

1 587

1 945

2 330

2 586

2 075
9,9%

13,5%

13,9% 14,0%

10,8%

0 %

2 %

4 %

6 %

8 %

10 %

12 %

14 %

16 %

0

500

1 000

1 500

2 000

2 500

3 000

2005 2006 2007 2008 2009*

Net sales EBITA %

Good performance despite the challenging operating environment

* Before non-recurring capacity adjustment expenses

EUR million
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Orders picking up

2 709

2 407

1 869

1 542
1 660

1 834

0

500

1 000

1 500

2 000

2 500

3 000

2008 4/08 -
3/09

7/08 -
6/09

10/08 -
9/09

2009 4/09 -
3/10

Orders received ïrolling 12 months Quarterly orders received - services

EUR million

238
256

239 237

304

0

50

100

150

200

250

300

350

1-3/09 4-6/09 7-9/09 10-12/09 1-3/10

Great news!

EUR million
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Mining & Construction EUR 11 billion 
(Metso market share ~18%)

Mining EUR 8 billion

Construction EUR 3 billion

Energy & Environment EUR 13 billion
(Metso market share ~5%)

Oil & Gas (valves) EUR 5 billion

Power generation EUR 2.5 billion

Energy & process automation (& valves)

EUR 4 billion

Recycling (including solid waste)

EUR 1.5 billion

Pulp & Paper EUR 10.5 billion 
(Metso market share ~15%)

Paper & board EUR 5 billion

Fiber EUR 2.5 billion

Paper machine clothing EUR 1.5 billion

Pulp & paper automation (& valves)

EUR 1.5 billion

Including services target market

of EUR 16 billion.

Metsoôstarget markets in 2009 EUR 35 billion
Mining & Construction 31% of the total
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Demand picking up, especially in Mining
Long-term fundamentals for growth very favorable

Mining

ÅOverall improving market 

environment 

ÅEquipment and project business 

picked up; pipeline of projects good

ÅServices improving

ÅBroad-based recovery

Construction

ÅSatisfactory equipment demand in 

Europe, still weak in NA but 

improving

ÅIn Asia-Pacific and Brazil good 

demand

ÅServices demand satisfactory

MiningShort-term for 2010 Longer-term

ÅEmerging markets growth and 

urbanization driving demand for 

almost all minerals

ÅChina, India and Brazil key 

markets, mining capex estimated to 

return to pre-crisis levels 2012-

2013 onwards

ÅGlobal movement of goods and 

urbanization create a significant 

need for infrastructure

ÅInfrastructure maintenance in 

developed countries and expansion 

in emerging areas
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Strategic framework
Towards sustainable profitable growth

Key strategic focus areas

ÅServices Development

ÅEmerging Market 

Development

ÅGlobal Supply Chain 

Management

ÅHealth, Safety and 

Environment (HSE)

ÅOperational Excellence

ÅHuman Resources 

Development
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Our services approach 
It is all about delivering high-value performance

ÅPerformance driven services for 

lifetime reliability

Å24/7 at customersô service, locally 

and globally

ÅExtensive services offering from 

original spare and wear parts to 

detailed contracts based on 

customer needs

ÅBuilding extensive hub network to 

support local assistance near 

customers

ÅServices is done on the front line 

- skilled and well-trained personnel
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52%

26%

23%

Targeting strong services growth

Wear parts: 

fragmented market 

consolidation 

opportunities

Performance 

services:

small market share 

growth

Opportunities in all areas

Spare parts:

relatively captive market 

stable/development 

depending on installed 

equipment base 

Based on Services business lineôs net sales in 2009
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Strategic growth markets
Focus on emerging markets 
Large installed equipment base in traditional markets

North America

Personnel 15%  

Orders received 15%

South and Central America

Personnel 23%  

Orders received 20%

Europe

Personnel 36%  

Orders received 30%

Asia-Pacific

Personnel 15%  

Orders received 23%

Africa and Middle East 

Personnel 11%  

Orders received 12%

Based on 2009 figures
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Emerging market development

ÅLeader in high-end crushing market, success in grinding and bulk 

material handling

ÅStrengthening manufacturing, local sourcing, sales, increasing market 

share in construction

ÅLeader in construction and in iron ore beneficiation, developing 

position in bulk material handling

ÅUtilizing new Metso Park facility, strengthening services organization, 

acquisitions

ÅLeading Western equipment provider

ÅStrengthening local presence, establishing stronger sales coverage

ÅStrong and stabilized position 

ÅUtilizing the business opportunities of the new infrastructure projects 

Brazil

Russia

India

China

Strong position already, aspiring more growth
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